
If a prospective buyer drives by a house that 

catches their eye and wants to learn more 

about it, they can get photos and a description 

right at the curb, even if no one is there.

Growing trend impacting the real 
estate market in Missoula

Texting. Texting. Can you hear me?

Today.

*Information & data provided by the Missoula Organization of 
Realtors. Sales represent properties that have transferred and 
the transaction has closed.  It is the best reliable indicator of 

what prices the real estate market will bear.

Year Median Price
	 2009	 $208,400
	 2008	 $210,000

Median Price

Year Avg Days on Market
	 2009	 133
	 2008	 140

avg days on MarkeT

Home sales trends
in Missoula

Fourth Quarter Oct. 1, 2009 - Dec. 31, 2009
Residential Market Activity in the Missoula Urban Area

(residential, AND residential with acreage)

Year # of Sales
	 2009	 210
	 2008	 144

nuMber of sales

• 504 Eddy Ave $495,000 5 bed/3 bath
4032 Sqft. MLS#908589

Julie Gardner • Lambros Real Estate •239-1848

• 646 E. Sussex $580,000 4 bed/2 bath
3264 Sqft. MLS#903661

Julie Gardner • Lambros Real Estate •239-1848

• 438 University $499,000 4 bed/2 bath
4,263 Sqft. MLS#907649

Laura Branson • Windermere R. E. •370-4063

• 105 University $530,000 3 bed/2.5 bath
2,555 Sqft. MLS#908498

Judi Rivers • Prudential Missoula •239-1127

• 645 E Central $389,000 3 bed/2 bath
2,530 Sqft. MLS#906560

Judi Rivers • Prudential Missoula •239-1127

• 313 Woodworth $308,000 3 bed/2 bath
1,925 Sqft. MLS#908105

Gia Randono • Prudential Missoula •529-0068

• 616 E Sussex $349,900 3 bed/2 bath
3,292 Sqft. MLS#908728

Doug Pinto • Portico Real Estate •360-7835

• 541 E. Beckwith $374,900 4 bed/3 bath
2,070 Sqft. MLS#908150

Katy Anderson •Lambros Real Estate •880-2060

• 600 Evans $800,000 4 bed/1.5 bath
2,854 Sqft. MLS#908189

Mike Hansen •Rocky Mountain Realty•544-9622

• 1435 Gerald $449,000 5 bed/2 bath
3915 Sqft. MLS#908259

Cynthia Bryan • Prudential Montana •531-8556

In the instant information world, 
trends are not only increasing in 
number, but increasing in speed. 

Take for instance the fact that a recent 
Nielsen Telecom Practice Group survey 
found that U.S. mobile phone subscribers 
send and receive more text messages on 
average in a month than they make or 
receive telephone calls. And in the short 
time that texting has been a capability, 
the versatility of texting has increased 
as well – with photo and video and even 
live chat enabled through cell phone text 
messaging.

It’s not simply a quick way to send 
bare bones information – it’s a quick way 
to send and receive detailed and needed 
information on the fly. It’s no surprise 
then that this growing trend is impact-
ing the real estate market. That’s one of 
the reasons Prudential Missoula Realtor 
Ivan Crago uses Realty Connect from 
Missoula-based mobile advertising busi-
ness Goomzee.

If a prospective buyer drives by a house 
that catches their eye and wants to learn 
more about it, they can get photos and a 
description right at the curb, even if no 
one is there. Crago’s sign will include a 
five digit text number and a short text 
message. The interested party will type 
the number in and send the message and 
within seconds will get an automated 
message back.

“It’s a great way of getting information 
available for people, especially if you’re 
out of fliers,” he said.

The sender will get two text messages. 
The first will be an overview of the house 

– price, square footage, bedrooms/bath-
rooms, amenities, etc. Soon after they 
have digested that, a second message 
comes with pictures of the inside. There 
are, of course, some limitations – there 
can only be so many text characters, and 
photos on a phone are not necessarily 
as sharp as taking a virtual tour on the 
internet. Some of his clients have had 
difficulty understanding the short code 
dialing system, as most are accustomed to 
a seven digit number. But mostly the ser-
vice is easy to use, Crago said.

“It’s just another good tool,” he said. 
“It’s pretty easy.”

It’s also an additional tool to help the 
property stand out and gives the savvy 
prospective home buyer a way to get 
information if the house they’ve been 
eyeing for years suddenly has a for-sale 
sign on it. 

Crago said the real estate business 
has changed substantially with the rapid 
influx of new technologies. Agents now 
often make full web sites for individual 
listings and virtual tours with streaming 
videos are common for many proper-
ties. The ease of access to information 
on properties makes the clients better 
informed and less dependent on the real 
estate agent to provide all the information 
on a listing. 

“So many people have looked at infor-
mation by the time they have contacted a 
real estate agent,” Crago said. “More than 
anything, we facilitate what someone else 
has already found.”

 Greg Martin is a freelance writer for the 
Missoulian Advertising Department.
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Send a text message of the number on the real estate sign to learn more about that home.

2025 Mullan Road
Starting at $165,000

Virtual Tours OnlineReal Estate
marketplace

By the numbers

240
Number of Homes on 
MissoulaHomeSeller.com 
Under $200,000 

115
Number of Featured  
Rental Listings  
on MissoulaRentalFinder.com

Number of Virtual Tours  
Currently on Missoulian.com5

801 N. Orange
$159,900

2721 Crystal Court
$133,000
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